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DISCLAIMER AND FORWARD LOOKING STATEMENTS

This presentation (and oral statements made regarding the subjects of this presentation) includes “forward-looking statements” within the meaning of the Private 
Securities Litigation Reform Act of 1995, as amended. These statements that do not relate to matters of historical fact should be considered forward looking.  These 
forward-looking statements generally are identified by the words such as “anticipate,” “believe,” “continue,” “could,” “estimate,” “expect,” “intend,” “may,” “might,” “plan,” 
“possible,” “potential,” “predict,” “project,” “should,” “strive,” “would,” “strategy,” “outlook,” the negative of these words or other similar expressions, but the absence of 
these words does not mean that a statement is not forward-looking. These forward-looking statements include but are not limited to statements regarding: our 
expectations and plans relating to our missions to the Moon, including the expected timing of launch and our progress in preparation thereof; our expectations with 
respect to, among other things, demand for our product portfolio, our submission of bids for contracts; our expectations regarding revenue for government contracts 
awarded to us; our expectations regarding changes to government contracts or programs; our operations, our financial performance and our industry; our business 
strategy, business plan, and plans to drive long-term sustainable shareholder value; information under “2025 Outlook,” including  our expectations on revenue 
generation, backlog and cash. These forward-looking statements reflect the Company’s predictions, projections, or expectations based upon currently available 
information and data. Our actual results, performance or achievements may differ materially from those expressed or implied by the forward-looking statements, and 
you are cautioned not to place undue reliance on these forward looking statements. The following important factors and uncertainties, among others, could cause 
actual outcomes or results to differ materially from those indicated by the forward-looking statements in this presentation: our reliance upon the efforts of our Board 
and key personnel to be successful; our limited operating history; our failure to manage our growth effectively; competition from existing or new companies; 
unsatisfactory safety performance of our spaceflight systems or security incidents at our facilities; failure of the market for commercial spaceflight to achieve the growth 
potential we expect; any delayed launches, launch failures, failure of our satellites or lunar landers to reach their planned orbital locations, significant increases in the 
costs related to launches of satellites and lunar landers, and insufficient capacity available from satellite and lunar lander launch providers; our customer concentration; 
risks associated with commercial spaceflight, including any accident on launch or during the journey into space; risks associated with the handling, production and 
disposition of potentially explosive and ignitable energetic materials and other dangerous chemicals in our operations; our reliance on a limited number of suppliers for 
certain materials and supplied components; failure of our products to operate in the expected manner or defects in our products; counterparty risks on contracts 
entered into with our customers and failure of our prime contractors to maintain their relationships with their counterparties and fulfill their contractual obligations; 
failure to successfully defend protest from other bidders for government contracts; failure to comply with various laws and regulations relating to various aspects of our 
business and any changes in the funding levels of various governmental entities with which we do business; our failure to protect the confidentiality of our trade secrets 
and know how; our failure to comply with the terms of third-party open source software our systems utilize; our ability to maintain an effective system of internal control 
over financial reporting, and to address and remediate material weaknesses in our internal control over financial reporting; the U.S. government’s budget deficit and the 
national debt, as well as any inability of the U.S. government to complete its budget process for any government fiscal year, and our dependence on U.S. government 
contracts and funding by the government for the government contracts; our failure to comply with U.S. export and import control laws and regulations and U.S. 
economic sanctions and trade control laws and regulations; uncertain global macro-economic and political conditions and rising inflation; our history of losses and 
failure to achieve profitability and our need for substantial additional capital to fund our operations; the fact that our financial results may fluctuate significantly from 
quarter to quarter; our holding company status; the risk that our business and operations could be significantly affected if it becomes subject to any litigation, including 
securities litigation or stockholder activism; our public securities’ potential liquidity and trading; and other public filings and press releases other factors detailed under 
the section titled Part I, Item 1A. Risk Factors of our Annual Report on Form 10-K filed with the Securities and Exchange Commission (the “SEC”), the section titled Part I, 
Item 2, Management’s Discussion and Analysis of Financial Condition and Results of Operations and the section titled Part II. Item 1A. “Risk Factors” in our most recently 
filed Quarterly Report on Form 10-Q, and in our subsequent filings with the SEC, which are accessible on the SEC's website at www.sec.gov. 



DISCLAIMER AND FORWARD LOOKING STATEMENTS

These forward-looking statements are based on information available as of the date of this presentation and current expectations, forecasts, and assumptions, and 
involve a number of judgments, risks, and uncertainties. Accordingly, forward-looking statements should not be relied upon as representing our views as of any 
subsequent date, and we do not undertake any obligation to update forward-looking statements to reflect events or circumstances after the date they were made, 
whether as a result of new information, future events, or otherwise, except as may be required under applicable securities laws.

Non-GAAP
This presentation also includes non-GAAP financial measures. Reconciliations of the differences between non-GAAP financial measures used in this presentation and 
their most directly comparable GAAP financial measures are available at www.investors.intuitivemachines.com in the 4Q24 Earnings Release.

Trademarks
This presentation may contain trademarks, service marks, trade names and copyrights of other companies, which are the property of their respective owners and 
Intuitive Machines’ use thereof does not imply an affiliation with, or endorsement by, the owners of such trademarks, service marks, trade names and copyrights. Solely 
for convenience, some of the trademarks, service marks, trade names and copyrights referred to in this Presentation may be listed without the TM, © or ® symbols, but 
Intuitive Machines will assert, to the fullest extent under applicable law, the rights of the applicable owners, if any, to these trademarks, service marks, trade names and 
copyrights.

Images
This presentation includes images and diagrams of landers, capsules, habitats, vehicles, satellites, rockets and other equipment in space, on the moon, on Mars, or in 
other extraterrestrial environments. Some of these images and diagrams include equipment bearing Intuitive Machines’ logo. All such images and diagrams are 
simulated renderings for illustrative purposes only. Such images and diagrams should not be relied upon or construed by investors as an indication or assurance that 
landers, capsules, habitats, vehicles, satellites, rockets and other equipment developed, designed, manufactured, assembled, purchased or sold by Intuitive Machines 
has already, or will in the future, be placed or used in space, on the moon, on Mars, or in any other extraterrestrial environment.
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HIGHLIGHTS



Ended 2024 with $207.6 million in cash; as of March 10th our cash balance 
was $385 million following the completion of the warrant redemption 
process

Strong revenue growth in the quarter; $54.7 million, up 79% year over year

Cash Balance

Ended 2024 with $328.3 million in backlog, a 22% increase year-over-year and 
company record; backlog does not yet include the majority of the $150 
million initial task orders for Near Space Network data services

Q4 Revenue

Backlog

Record fiscal year revenue of $228 million, nearly three times 2023 revenueFY24 Revenue



DELIVERY SERVICES



• Launched less than one year after the end of the IM-1 
lunar mission

• Completed first rideshare orbit delivery services

• Successfully completed trajectory refinement and 
precision orbital maneuvers using the Company’s Lunar 
Data Network

• Completed the southernmost lunar landing in a targeted 
human exploration region

• Performed high-bandwidth data transmissions that 
outpaced IM-1 by 5x 

• Accelerated program and payload operations to capture 
the majority of the outstanding $15.8 million of final 
success payments



IM-3
Remains on track for roughly one year from now, incorporating findings 
and corrective actions from the reviews

2026

2027

IM-4
Remains on track for 2027 lunar mission

NASA CLPS Awards
• Bidding delivery contract in May with July 2025 NASA selection
• We believe NASA intends to award a second lunar delivery suite in late 2025

2028 (Pending)

Image from IM-2 Mission



• Leveraging in-space mobility and logistics success from 
IM-1 and IM-2

• Using the same lunar lander core technology as an orbit 
delivery vehicle

• Follow-on contract with a government customer for an 
Orbit Transfer Vehicle (OTV)



DATA TRANSMISSION SERVICES



Awarded Additional NSNS Contracts
Secured additional contracts for Direct-to-Earth services that position the 
Company to capitalize on the contract’s $4.8 billion maximum potential value

Demonstrated Interoperability with NASA’s Deep Space Network
Completed interoperability functions between NASA’s DSN and Intuitive 
Machines’ Direct-to-Earth Lunar Data Network during the IM-2 mission

Expanded Earth Ground Station Capability
Successfully integrated National Radio Astronomy Observatory ground 
stations, increasing Direct-to-Earth data capabilities

Image depicting Direct-to-Earth ground station



Diversifying Data Relay Satellite Customers
Received authorization to work with other government customers

NSNS Contract Valued up to $4.8 Billion
Intend to leverage already contracted surface delivery missions to deploy 
a constellation of lunar data relay satellites around the Moon

Introducing Pay-by-the-Minute Service
Revenue generation beyond the initial $150 million following the first 
satellite deployment on the IM-3 mission

ONE SATELLITE

TWO SATELLITES

FINAL TWO SATELLITES ON A LATER 
MISSION TO ROUND OUT THE INITIAL 
CONSTELLATION





NASA Lunar Terrain Vehicle
• One of three contractors awarded LTV services phase 1 contract
• Continuing to mature cargo class lander for LTV delivery
• Supporting preliminary design review with NASA in April

Department of Energy – Nuclear Surface Power
• One of three teams working on the DoE Fission Surface Power program
• Performing technology risk reduction testing 
• Continuing to mature the design and testing approach

Air Force Research Lab – JETSON Low Power
• Completing the first phase of the contract, preliminary design review, in 

2025
• Contract includes option for 2-year extension to continue design 

through Critical Design Review



FINANCIALS



• $54.7 million in revenue in the fourth quarter of 2024
• Up 79% year-over-year
• Revenue driven by CLPS, OMES, and LTVS execution

• Ended Q4 2024 with a contracted backlog* of $328.3 million, a Company 
record

• 22% increase year-over-year and the highest quarter-ending backlog in 
Company history

• Operating loss was ($13.4) million versus ($7.5) million in the year prior 
period

• SG&A for the quarter was $13.5 million versus $6.4 million in the prior year. 
Prior year also included the impact of incentive comp accrual reversal as 
we looked to preserve cash

• Fourth quarter end cash balance of $207.6 million; as of March 10, cash 
balance was $385 million following the warrant redemption process 

• Cash used from operating activities of ($2.0) million
• Capital expenditures of ($4.9) million

Year-over-year Backlog*
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*Contracted backlog is our total estimate of the revenue we expect to realize in the future as a result of performing work on awarded contracts, less the amount of revenue we have previously recognized. 
We monitor our backlog because we believe it is a forward-looking inidcator of sales which can be helpful to investors and evaluating the performance of our business and identifying trends over time.

$268.6M

$300.0M
$328.3M



2025 OUTLOOK



Full-year 2025 revenue outlook of $250 - $300 million 

Positive run-rate Adjusted ebitda by the end of 2025; positive adjusted ebitda in 2026
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